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3-4 Weeks 45 Days
45 Day Follow-

90 Days
Regular ProgressFinancial Road Map

Values
Goals
Current Situation
“Future on a Map”

Implementation Mtg

Complete Strategy
Prioritized Actions
Start Implementing

45 Day Follow-
Up Meeting

Organization of
Account Paperwork 

Resulting from 
Implementation Mtg.

Regular Progress
Meetings
Continued

Implementation of
Complete Plan & 
Annual Update.

Financial Plan and IPS

Comprehensive Financial Plan.
Investment Policy Statement

Apply Subject Matter Experts

Collaboratively Focus on 
Key Areas of Wealth Investment Policy Statement.

Highest Priority Actions and 
Paperwork Necessary to Begin 
Achieving your Goals for the 
Reasons Important to You.

y
Management in a Priority 
as Identified by the 
Financial Plan.   

Coordination of Expert Team
Our Team of Experts
Evaluates All Aspects of Your
Financial Situation and Devise
Appropriate Solutions.

Expert Service Delivery Team

Team of Carefully Selected 
Subject Matter Experts, Each 
with a High Level of 
Knowledge and Skill in Key 
P f iProfessions. 
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Wealth Management Formula*

WM = IC + AP + RM
AP = WE + WT + WP + CP
RM = CRM + ERM

IC (Investment Consulting) = Asset Allocation

AP (Advanced Planning) = Wealth Enhancement (Income Tax)AP (Advanced Planning) = Wealth Enhancement (Income Tax)
Wealth Transfer (Estate Planning)
Wealth Protection (Mitigate the risk)
Charitable Planning

RM (Relationship Management) = Client Relationship Management
(Managing the relationship)
Expert Relationship ManagementExpert Relationship Management
(Managing a team of experts)

* Statistics have shown that 78% of financial professionals today call themselves wealth managers but only 8% actually put it into practice.


